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Don’t Damn Your Town.

Any place is just what the men
whko live in it make it. Don't sit
mound and damn your town. A
Wown is just as good or as bad as the
@p=ople who are spending their time
damning it. Every community, even
3 ¥ hasn't more than two hundred
#mbabitants, should have a place
~where the cigars are good and where
Myeryone can meet on equal terms
=ad absorb a portion of the good

-sgualities of the other; where the
mgerit of the Golden Rule can be in-
«“=filled; for no one can deny this per-
‘Sextly scientific principle. A town
= seldom the result of virgin natural
ssonditions. In any event it was man
wwrho first saw the natural advantages
~—manidl frequently it was some one in-
dividual.

¥You can hear of people in one

© .Jace saying, those who are engaged
M mercantile, artistic and scientifie
pursuits, “If we were only in this or
fhat tewn we could do so and s0."”
And in that place they were speaking
of, you can hear the people saving:
"Oh, if we were just in some other
®own we might hope to do something
* and be something.” And so it goes—
mainbow chasing from one place to
amother. And the pity of it all i= that
with the proper spirit we all could
wmake Paris as good as any other

« "pwn in Kentucky.

#¥ere, then, let us be up and doing.

"4l us co-operate in the building of
= ‘= Mive town boosting organization—
wave tried Commercial Clubs that
alwwyst died a-bornin. Lend your sup-
@purt to the town's newspapers, Im-
wrove labor conditions and try to at-
“Weact manufacturing industries,
T¥Beautify the town in order to hoild
s ihe people already there. Do these
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: shmple things and we will be laying
* . #h Youndation for a solid growth for
T PEnis

"~ WGetting a Start in Manufacturing.

One of the big problems bothering
“a great many American young men,
wecently graduated from colleges and
&thools, is as to how they can get a
start ia some line of manufacturing.
*This is perhaps the opportunity that
" +Beoks.most attractive to the bulk of
-=sur business beginners.
"Some thoughts on this question
were presented the past week to the
MNational Association of Manufac-
#urers, by a committee on industrial
ssducation. The committee urged
“Ehat rich men's boys and poor men's
"oys should be trained at the same
mchool in basic processes of manufac-
ture.
A great many ambitions young men
* %Wake jobs at office work. They may
* mpend years in dictating letters, re-
* o8iving and shipping orders, keep-
] ¢ Jimg books, and passing on ecredits.
. JAnd after they have spent the first
| “"#ush of their young manhood they
f = ‘mmay have but a superficlal knowledge
L wof the process of making the goods.
® " They might be able to run a bus-
* «iimess, if these processes continue the
“ =ame year after year. But fashlons
- «f manufacture change fast. The
+ office trained man is incapabie of
* aflapting himself to these changes
- mmd his subordinates take advantage
~«of Mis ignorance.

The thoroughly trained factory
mznager should be able to go into
he and perform any process

. 5 at least well enough so he

-lacross.”

education are helpless when 'ther
see a _tool or a machine. -
The work at the bench comes
closer to the heart of a business than
any function performed wiﬂg clean
hands in an office. As time goes on
there will be more trade schools, as
suggested by the manufacturers’
committee referred to above, where
young men can acquire general tech-
nical knowledge without doing some
routine thing over and over again
for vears.

Get In This Class.

The June campaign for War Sav-
ings is expected to put before Uncle
Sam his “best” citizens; that is, all
who subscribe immediately for the
baby bonds. A strict account is to
be kept of all who subscribe, and a
still stricter account of all who do
not. Every man, woman and child
is to go on record, and reports will
be sent to Washington immediately
following the campaign. It is in this
way that Uncle Sam can round up
the slackers—those who don't “go
across” and those who don't “come
Every American citizen
must do one or the other—some of
them have done both.

Unecle Sam is having no trouble in
massing his fighting army for across
the seas; it's the stay-at-home army
which doesn't realize its own im-
portance that he is rounding up.
Don't wait till he “gets"” you; volun-
teer your dollar for War Savings
Stamps, and do it before June 28,

fNow, Listen To This!

“The idea of the average newspa-
per man,” says Arthur Brisbane in a
recent address bristling with pointed
truths, “is that he has done his whole
duty if he convinces somebody that
all the other newspapers are bad,
quite overlooking the fact that the
intelligent man may say: °‘In that
case yours is about the same.,"”

You may note it as a fact that the
best newspaper is invariably found
among those newspapers which at-
tend to the business of making news-
papers without wasting their time
running down other newspapers. But
even the best newspapers share to
some degree the ill repute given to
newspapers in general by those who
can see only evil in their competitors.
T

IT'S PRETTY SOFT FOR YOU!

You are a merchant, a manufac-
turer, a broker, a lawyer—willing,
but fat; patriotic, but forty. You
can't stand the gafl, so there is a sol-
dier in France doing your fighting
for you. No matter what sacrifice
of ease, time and money you are
making, beside the lot of your sol-
dier in France, it's pretty soft for
you, isn't it?

You are young, you are strong, but
because you are a good farmer your
country orders you to serve at home,
raising food for the soldiers. You
are sweating in the flelds from sun-
up to sun-down, short of labor, fer-
tilizer and materials, but beside the
lot of your soldier in France, it's
pretty soft for you, isn't it?

You are working in the office, the
shop or the factory, some because
Your country requires it, some be-
cause age or condition demands it.
You are doing hard work, good
work, patriotic work, but after all,
beside the lot of your soldier in
France, it's pretty soft for you, isn’t
it?

You have a soldier in France who
is facing death for you. What can
you do for him? There is very lit-
tle that you can do for him in com-
parison to what he is doing for you,
But

You can give him yourself—your
loyalty in thought, word and deed.

You can give him your money—to
the last dollar If he needs it to carry
on your fight. But—

Your country does not ask you to
give, but to invest, your savings in
the best and safest bond on earth—
the War Savings Stamps.

It's pretty soft for you, isn't it?

Buy your War Savings Stamps to-
day that your soldier in France may
know that the man for whom he's
going through Hell has fighting
stuff in him, even if he has to stay at
home.

- MICKIE SAYS
ﬁodne RIGHT, MICKIEY A

MAN WHO SNEAKS OuT OF
PAYING HIS BACK SUBSCRIDTION l
BY REFUSING THE PAPER AT
| THE POSTORRICE 1S A PESKY
POLECAT AND AN ORNERY
HYENA , BUT STILL 1T wWAS i
POOR JUDGMENT fOR “OUu
10 TELL HIM SO TO H1IS FACE)
FOR HE FEELS MEAN ENOUGH
ALREADY, AND \ CAN SLE
HINM AND GET THe
MONEY.

! CALLED
HIM A POOR
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Washington, D. C,, June 14, 1918

James B. Brown,
State Director of Kentucky,

Louisville, Ky.

Frank A. Vanderlip,

Chairman,
National War Savings Committee

Reports from all sections of the United
States indicate big success fo:'l the War Savings
Campaign for Pledges. | am depending on your
State not to fall behind the others. Close adher-
ence to the National plan, with particular em-
phasis on large pledges, and other essential fea-
o b tures, backed by thorough, com
: | ganization and increasing effort will

ive or-
mnsure

i Insist on every community pledging its
' quota. We are doing everything possible at
« - Washington to back you up.
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THRESHERMEN AND MILLERS
HOLD IMPORTANT MEETING

Bourbon County farmers, thresh-
ers and millers held a meeting at
the Court House Tuesday afternoon,
at which time prices for threshing
wheat, rye and barley and the price
of labor necessary for such work,
was decided upon.

The meeting was presided over b
Mr. Lawrence D. Mitchell, of No
Middletown, Bourbon County Food
Administrator, and was largely at-
tended by Bourbon County farmers.

The owners of threshing machines
and the farmers came to an agree-
ment on prices to control the thresh-
ing of grain as follows:

Wheat, 25 cents per bushel.

Rye, 30 cents per bushel.

Barley, 20 cents per bushel.

No price was placed on the thresh-
ing of oats.

The question of labor and the
prices to govern same in the fleld dur-
ing the threshing season was discuss-
ed and the scale of prices adopted
was as follows:

Sackers, $3 per day.

Straw men, $3 per day.

Field men, §2.25 per day.

Two-horse wagon and driver, $5.50
per day.

The question of sacks was taken up
with the grain dealers and millers
and it developed that there was
about half enough sacks in the
county to care for the 400,000
bushels of wheat to be threshed, and
that the elevator capacity in Bour-
bon County was around 200,000
bushels.

To meet this wheat sack scarcity,
it was decided that every farmer
should appoint himself a Committee
of one to see that he hauled no sacks
from the grain dealers or mills until
he was ready to thresh his wheat,
and that as soon ‘as his wheat had
been threshed that he would haul it
to the elevator or granary so that
his fellow wheat raiser could have
sacks to care for his wheat.

Threshermen at themeetingagreed
to take all grain fields as they came,
and not to skip from one neighbor-
hood to the other. In other words,
all fields of wheat will be threshed
out as they come, regardless of
whether they contain twenty acres
or five hundred acres.

Mr. Joshua Bohanon, of Louis-
ville, Inspector Grain Threshing Di-
vision of the U. 8. Food Administra-
tion Grain Corporation, was present
and gave the farmers valuable infor-
mation regarding the condute of their
organization.
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WILHELM WAS CROOKED BE-
FORE WAR BEGAN

German proof of the saying that
all is not gold that glitters was
forthcoming in New York with the
disclosure that the “magnificent”
cup which Emperor Wilhelm award-
ed to the American winner of his
ocean yacht race in 1905 was not
gold and was not worth $5,000, as
was announced at the time. It was
made of pewter with a thin veneer
of gold and was worth scarcely $40.

The deception recoiled against the
emperor during the recent Red Cross
drive, it was revealed, as it was auc-
tioned and reauctioned until it ad-
ded $125,000 to the nation's mercy
fund.

President Wilson was in the audi-
ence when the “gold” trophy, bear-
ing the Emperor's likeness engraved
on the side was smashed with a ham-
mer on the stage of the Metropolitan
Opera House, in New York, a few

'stage. The “gold'’ remnants were
later to have been sold for cash for
the Red Cross, but the dealer to
whom they were offered, said they
were pewter, and he was not an
alchemist.

Wilson Marshall's yacht, Atlantie,
won the race for which the cup was
the prize.

It is cheaper to spend a lot of

money to win the war than not to
win it.
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Three nice unfurnished rooms for

rent.
(tf)

For Rent.

Apply to

ERNEST MARTIN.

We pay highest prices for iron

IRON

junk, hides and wool.
MUNICH & WIDES & CO.,
Eighth St., Paris, Ky.,

Cumb. Phone 374.

(23-tr)

Pony: gentle; good driver; pony
cart and harness. Call on or address,
PHIL MAHER,
1842 Brent Street,
‘Cum. Phone 633.
= a3

For Sale or Rent.

One 16-horse-power Garr-Scott en-
gine, in good condition. Call on or

address,
MRS. JACK WOODS,
206 West Eighth St., Paris, Ky.
(18-tf) Home Phone 397,

o= e,

Furniture Wanted.

We pay the highest cash price for
second-hand furniture, refrigerators,

carpets, etc.
THE ARK,
(14-3t) Cumb. Phone 780.

FOR RENT.

Cottage of 4 rooms, bath, kitchen
and laundry. Front room can be
used for office. Two rooms upstairs,
Location, 623 Main street.. Apply to

MRS. J. B. NORTHCOTT,

(tf) High Street.

For Sale.

(18-2t)

Good second-hand Milwaukee Bind-

er. First-class order. Apply to
J. M. CALDWELL,
Cumb. Phone 616 Paris, Ky.

(11-t1)

Ford For Sale.

A good 1917 model Ford in A-1
condition. For price and particu-
lars, inquire at

A. V. DOUGLAS' GARAGE,

(4-tf) Paris, Ky.

NOTICE

The Electric Dry Cleaning Com-
pany, heretofore operating in Paris,
Ky., and composed of Walter Clark
and D. W. Traugatt, is this day dis-
solved by mutual consent. The said
D. W. Trangatt assumes all the obli-
gations of the old firm and is entitl-
ed to collect gll the outstanding ac-
counts due said firm, this June 10,

1918,
WALTER CLARK,
D. W. TRAUGATT.

(11-4t)

A. F. Wheeler’s
Big Summer Sale

Now is the Time to Buy Your Summer Needs

As you know that on July 1st there will be a big
jump in prices on all goods. Buy now what you need.

—

The New Iceberg

Refrigerator Saves Ice

We have a few more left at a special
price.

Porch Chairs and Rockers

| at a big Saving for cash. Let us show

you our stock and how much we can
save for you.

Couch Hammocks at a Bigﬁ Saving for Cash

New Process Oil Stoves Save 0Oil!
New Process Gas Stoves Save Gas!

Let us put one in your home while we can save you
money by buying now.

TRY TRADING AT WHEELER'S—YOU'LL LIKE IT!

A. F. Wheeler Fu

‘CHAS. GREEN,

A g
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rniture

Co.




